
PLANT SALES – 
Laura Perdomo, Plant Sales Chair  

 
Want to make some extra cash while making extra room on your stands at 
home? Bring your healthy, labeled plants to sell in October at the show in 

Tampa. All sales plants should be properly labeled with 4-inch plastic tags 

which you must provide.  The price should be clearly marked at the top of 

the tag and your sales number marked near the end of the tag which goes 

into the soil.  Call me to get your sales number. The plastic tags will be re-

turned to members at the Spring Council meeting.  The 4-inch plastic tags 

can be purchased at many plant nurseries, Wal-Mart, Lowe’s and Worm’s 

Way. 

 

Be sure to read the rules in the Show Schedule titled PLANT SALES TA-

BLE.  I would like to emphasize the following.  You must 

 
be a Council member in order to sell plants; 

have at least 5 entries in the show (either Horticulture or Design or a com-

bination); 

work a minimum of 4 hours at the sales table.  You may choose to work 2 

hours Saturday and 2 hours Sunday.  If you are unable to work one of your 

shifts, you must arrange for another member to substitute for you. 

call me to obtain your sales number which you will use on all of your plant 

tags. 

 

Here are a few reminders:   

 

If you bring plants that are not blooming, you should provide a picture and 

plant description with each variety, or bring a big blooming plant marked 
NOT FOR SALE along with babies of the plant. 

Plants should be appropriately potted.  They should not be freshly potted/

repotted, and they should not need to be repotted immediately.  They 

should be ready for people to take home and enjoy for several weeks be-

fore needing to be repotted. 

No plants without roots, only well established plants. 

Please make a conscious effort to make sure your plants are free of pests 

and disease before bringing them to be sold. 


